
There is no doubt

B2B commerce is ready for a change.

Today's businesses

are drowning

in a sea of tools and apps,

making the purchase experience

harder than it needs to be.

Something as important

as your customers purchase experience

shouldn't be this painful.

That's why at HubSpot,

we are doubling down on B2B commerce.

Commerce Hub brings together

everything you need from managing

and accepting payments,

to invoices, subscriptions,

and payment schedules.

Giving your teams a better way to sell,

and your customers an easier way to buy.

And we have gone global.

We've integrated with Stripe to offer

local payment methods and currencies

to HubSpot customers worldwide.

Plus, Commerce Hub is now available

to those using HubSpot's free tools.

When it comes to our approach

to B2B commerce, simplicity



is everything.

That's why you can go into HubSpot

and enable Commerce Hub

through a seamless self-service experience.

And streamlining your B2B commerce doesn't stop there.

We've expanded Commerce Hub's billing capabilities

to effortlessly manage invoices,

subscriptions, and payment schedules.

Finance and accounting

teams will also love

our new QuickBooks integration.

It supports two-way sync

for invoices and payments.

As payments become easier,

your business will grow

and we will grow with you.

We've now introduced

APIs for payments,

invoices, and subscriptions.

At HubSpot,

we know the power of

a seamless purchase experience.

That's why

we are giving B2B commerce

the upgrade it needs.

See all Commerce Hub has to offer in the Spring Spotlight.


